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Who participated?

Roles Size of firms

CFO / Head of Finance 30%
Banks and brokers

25% CEO 16% 100-499

Other
COO / Head of Operations 15%

Digital Assets / Innovation

Product Management / Strategy 500-999 34%

Sales/ Trading

North America
399 Finance / Treasury
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Africa & Middle 1,000-4,999 38%
East

16%

Portfolio Manager
Middle Office
Back Office
5,000-9,999 WISA
Compliance

Head

Other - Write In
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% I l" | h Vice president X
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Investments
into Africa
today
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The Worldlto
Africa 2024

More people are investing into Africa today...

@ Standard Bank

% of respondents investing into Africa today (2024 vs 2021)

88%

79% 2024

67%

27%

2021

North America Europe Middle East  Africa (cross-
border)
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The World to
- o o frica 2024 -
Over 50% of investors expect to see their Africa G g fBNY (=
volumes grow in 2024/2025 B T [

@ Standard Bank ! : il &% Mercer @

Africa investment status by segment (% of respondents per stage)

Growth in 2024/2025 Longer term growth

Institutional investor 11%

Development Organisation 24%

B Reached maximum strategic exposure (no plans to increase exposures)

B Planning to grow investments in the next 12-24 months
W Accounts open (but not started trading)

Pending approvals: plan to open accounts in the next year

% m @ Learning up: studying the markets and preparing a business case to invest Preparing to reduce / exit African investments
Fﬂ.ﬁ‘?s = -tfl‘p E No plans to invest in African markets
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The African portfolio is set to grow -
significantly amongst mid-tier managers |

@ Sta n:dard Bank Lﬁgja_lueExcl:waﬁgé :

Current and Expected Investments into Africa Current and Expected Investments into Africa
(Average AUM for all African markets, by investor total (Average AUM for all African markets, by source region)
AUM)
$500
Over 50bn

$425|
2 USDIbn-50bn
<
&
g $285.3M $283.3M
§ $260
g USD200-Tbn $223.0M $2252M
$168.0M
$78
USD1-200m
$50
@?EE}E' %H’@ AUM invested into African markets . . .
éﬁ%%‘;ﬁ North America Africa & Middle East Europe
%Eit:;“xi!'f."‘ In2years mToday mToday = In24 months



The World to

27% of global investors are under-weight in
Africa — with a focus on Ghana, South Africa |5 g
and Kenya © standard B | e VAleerchatoe )

Investment levels into African markets (% of respondents by investment

Global investor's views on outlook)

African investments (% of
respondents by outlook) Ghana 3%

South Africa 24%

Kenya 24% 9%
9% &
Nigeria 21%

Angola 21%

W

12%

3%

Namibia AV 6%

Zambia 18% 6%

Zimbabwe 18%
Mauritius 18%
Others 18% 3%
Egypt 15%
Tanzania 15%

Botswana 15%
Uganda 12%

Mozambique 12% 6%
Cote d'lvoire 9%

B Under-weight Fully invested mOver-weight
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Key
challenges
and
bIOCkages
for global
investors
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9 . . . . The World to
It's getting harder to invest into Africa: current Africa 2024

issues are limiting investments for 64% of
respondents

i
i |

L { |
@ Standard Bank the ValueExchange

% of respondents facing issues in their African investments (by scale of issue)

2021

2024

Inconvenient B Limiting investments B Blocking investments




Thg World_to
More than half of Africa-bound investors are R g

struggling with the same three issues

@ Standard Bank the VallieExchange

Areas where error rates are seen as unnecessarily high (% of respondents citing each area)

FX errors Settlement fails Corporate action errors Failed collateral Fails lending recalls Missed AGM / EGM

movements / margining voting instructions
L]
M‘@ BFX errors B Settlement fails ®Corporate action errors B Failed collateral movements / margining ® Fails lending recalls = Missed AGM / EGM voting instructions
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Whilst 70% struggle with FX liquidity, a Africa 2024
quarter of investors are unable to see past the <
threat of FX restrictions

% of respondents whose African investments are blocked or limited by FX issues

Lack of FX liquidity 18% 53%

Risk of currency controls (at short notice) 25% 25%

Levels of FX reserves in core markets 13% 31%

Lack of FX risk management capabilities (i.e. liquid repos market)

(Local) FX reporting requirements

Lack of automated FX platforms and order processing

i ALk m Blocking tradin m Limiting trading volumes
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The WorId_Fo a2
...and the real challenge is in Af';”-’m%ﬁ‘?"*}f
getting money out, not in Ol o

% of respondents facing unnecessarily large issues in FX and
currency management today

Inbound ) ) Outbound
e
Ease of inbound FX Liquidity impact of Ability to manage Repatriation of funds
(into African markets) inbound FX balances onshore (outbound)
X




Whilst macro-factors dominate the issues agenda
(more and more), up to 70% still see their volumes

capped by with operational challenges

% of Respondents facing issues that limit their being
fully invested and optimized (2024, by issue)

Country-risk (socio-political factors)
Market liquidity
Market regulatory / legal framework

Market transparency and corporate disclosures

Lack of index allocations to African markets

Limited investment returns

Challenges in shareholder participation / proxy
voting

Advice from Investment advisors / asset allocators

@EESTE B Blocking investments

24% 57%

16% 63%

16% 63%

72%

5% 65%

12% 47%

37%

50%

44%

5% 50%

53%

6% 41%

B Limiting investments

The World to
Africa 2024

A | African Private Equity and
&%4| Venture Capital Association
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Operational Risk (and manual processing
required)

Complexity of market documentation
requirements

FX liquidity and restrictions

High cost of regional variance (in processes and
platforms)




Investment returns may be improving, but /T\?:c\gosgffto —
market liquidity is an increasingly acute issue s e
fO r i nvestors (§ standard Bank  siéWaiLeeschange

Net Change in % of respondents facing caps on their volumes due to issues
(Change from 2021 to 2024)

Limited investment returns

FX liquidity and restrictions

Market transparency and corporate disclosures
Operational Risk (and manual processing required)
Country-risk (socio-political factors)

Market regulatory / legal framework

Market liquidity

@ Worsening mprovinGI




What about
liquidity?

@ :;,i;‘m ®
Fho
: i 45:_"!"5"
e

@ e

?';x ot
& etteerret el oo

Wreve?

cree regpiceet

TS

et *
l":' ;"(rf

ggg . e
- e o
p . . -t
apresteeee
~

at:'
Tl
et

.."“”.‘o'zgc
- ...‘...ll;y‘— -—
P
N -
— .
B D A
- L .“v“; —— -
P — T ——— ,.
> - - '\.\\\- ’
g -
——— '”’\. .. 2 B

MO - ‘l: WA
sl o S

bl
P — ant»
ec \ “\

s

Y far®

ceee?”’

c-".""",
erer iy
A TaF4RAR
(3 y 28 .f‘&#‘“ .
PR Rl
=0 '-rq:h -~
.-

Iy ’..q-&'o.o‘- “A

-"v'v.‘%‘

.’a""’.—‘. e .
- 1.
- ',{.QQ:::Q.',‘ 2]
e s T
> P e L
. :’..9'&’.: -
,'.""ro“
"?...'l.‘« W,

Soges ¥ )
4 v
..,quﬁ




Private markets are a core enabler for
some of Africa’s most attractive sectors

@ stan:dard Bank ".“i?.;q licExchange

Preferred channel for gaining access to each asset class
(% of respondents citing each market type per sector as preference)

55%
47%
44%
4%
36%
30%
20%

m Public markets Private markets
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Private markets are driven by ESG - whereas public Africa 2024 5-__,
markets are led by governance. Yet both are heavily W

impacted by operational issues

Why invest in the private markets?
(Top drivers, net score by % of respondents)

Availability of ESG / impact investing

- 33%
opportunities

Advice from Investment advisors (i.e.
asset allocation)

ESG / sustainability information
disclosures

Core obstacles in investing in the private markets
(Lowest 5 net scores by % of respondents)

Trading and settlement costs -25%

Market liquidity / secondary market -50%

Custodian and service provider support

_ (o)
for private African assets S0

Credit and counterparty risk -55%

Operational risk -55%

The World_t
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@ Standard Bank tb'gya_lueExohaﬁgé @ Mercer @

Why invest in the public markets?
(Top drivers, net score by % of respondents)

Advice from Investment advisors (i.e.
: 38%
asset allocation)

Availability of ESG / impact investing
o 25%
opportunities
Compliance with investment mandate
22%
(rules)

Core obstacles in investing in the public
markets

(Lowest 5 net scores by % of respondents)
Financing / linkage to Euroclear and Clearstream -29%
Credit and counterparty risk -33%
Trade process automation -38%
Trading and settlement costs -38%

Operational risk -38%



The ValueExchange X

Empowering change-makers in the capital markets with expert-backed, statistical
insights on the case for transformation

Leveraging our... HKEX  SAPHYRE ... to empower changemakers with:

asifma afme accenture

Hands-on experience AIRA ACI (/) ACPM | ACARR C X NCIERGE Conmerge
Over 25 years of practitioner experience in . Y% Our personalized service to help
ACSA oy N Cltl you get the answers you need

securities and capital markets
CLI FFORD

CALASTONE CHANCE

Measure impact

Specialist benchmarking insights to
track the economic impact of your
transformation in dollars and cents

Eomputershare o

Expert community

An active and engaged community of industry DCV A th
leaders and changemakers across the globe

ISST Siermancrs socites JoiTe Indust ry advoca cy
— _ e Collaborative, industry-wide campaigns
ok Nasdaq € InteractiveBrokers JS= to make the case for transformation

.——""—'V—

° ° ‘t'“
Unique industry data | = /
Over five years of in-depth data on how and \ [ L.
where the world is transforming its investment Digital Asset EFAMA

operations
Proxymity FNALITY.

Thought leadership

Tailored whitepapers, factsheets and
webinars to help you make your case for
transformation

oClLS BNP PARIBAS
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Thank you!

s
thevalueexchange.co = % Tl

This report has been prepared by The VX (Canada) Ltd. and is provided for information purposes only.

The information contained herein has been compiled from sources believed to be reliable, but, although all reasonable
care has been taken to ensure that the information contained herein is not untrue or misleading, we make no
representation that it is accurate or complete and it should not be relied upon as such. All opinions and estimates
included herein constitute our judgment as at the date of this report and are subject to change without notice.

Unless we provide express prior written consent, no part of this report should be reproduced or distributed. We do not

accept any liability if this report is used for an alternative purpose from which it is intended, nor to any third party in
respect of this report.

This document must not be considered as an offer to sell or a solicitation of an offer to buy any product, security or
service.
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